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Presenting the Offer:  

Be assured, as soon as I am aware that a written 
offer to purchase has been signed, I will contact you 
immediately.  The timing may not be opportune, but  
it is usually best to move ahead rapidly to consider 
the contract. When I have the contract in hand, I 
will study it closely and review each of the terms 
and conditions with you to your complete under-
standing and satisfaction. 

The options to consider: 

When we consider the terms of the contract, re-
member that you are in charge. You are free to deal 
with the contract as you choose, and I will be there 
to assist you. Generally, there are 3 options availa-
ble to you. 

A. Accept the offer as presented. I will convey your 
acceptance and the property is SOLD! 

B. Make a counter proposal. Propose changes to 
the offer, such as price, personal property, clos-
ing or possession date, etc. Be aware however, 
if you change anything, the buyer is completely 
freed from the earlier commitment to buy. I will 
convey the terms of your proposal and the buy-
er can either accept, reject or counter the offer. 

C. Reject the offer. 

Delivery of the Contract: 

A copy of the finalized agreement will be delivered 
to both the buyer and the seller by their respective 
real estate agents. 

Finalizing All Conditions: 

1. Buyer’s Financing: If the contract states that the 
buyer has a specific number of days to secure 
financing for the home, it is his responsibility to 
apply for and to secure a loan commitment 
within that time period. The lending institution 
must: 

1) Verify that the buyer has the ability to meet the 
monthly loan payment. 

2) Verify that the value of your home is enough to 
ensure the safety of their loan. An appraiser, 
assigned by the buyer’s lender, will visit your 
home to affirm its value. The mortgage loan 
underwriter will approve the loan based on a 
satisfactory review. 


